Attachment 5A ‘

—
Effective With Applications Recelved , 1999 ‘ ‘
Supersedas rate sheet dated \ 1599
Fast L.ane Buy Rates
Credit Boreay .
Risk Score erm 03/99 98 97/8%6  95/%
Fast Lanel 700+ 1] 7.05% 7.50% 1.75% 8.15%
&6 7.80% 3.05% 8835, N/A
72 B.80% 385% N/A NA
Frgt Lane I 630 (¢ 659 60 1.75% 8.00% 9.00% 9,.49%

‘ . 6 B.55% 8.80% 9.80% N/a
{Subject to Fast Lage pragram panmeters) 7 9.35% 5.85% N/A NA
Retail Buy Rates .

Year Mode|* Max Terms 120+ 80-719  §40-679 §20-639
2006/ 1999 0 7.39% 7.55% 9.50% 11.75%
66 ' 825% © 8.85% 10.30% 12.80%
72% 9.05% 9.90% 1135% 13552
1998 & , n.70% 8.40% 10,00% 12.00%
66 RS0% 9,35% 10.30% 13.08%
L 3% 10.15% 11.60% 14.10%
1997 60 &20% $.80% 10.15% 13.00%
66* 9.00% 10.35% 11.55% _ 13.50%
1936 R 8.45% 9.30% 11.00% 13.25%
66t 9.25% 10.60% 11.30% 14.05%
1005/ 1554 48 2.19% 2.49% 11.50% 13.50%
ao* 10.29% 10,60% 12.28% 14.55%

*Minimum Invoics or Wholsssle Valye For Terma: §0%/65% >512,500, 72* months >$15,000

Reserve Cap: Customer rate capped at 3 paints,

Contraets at Buy Rates: Dealer wiil be paid 2 reserve of 1% of the total amount financed.

Backend: Eligible produets inelude Service Contracts (Warranties), Cradit Life, A&H Insurance. GAP Is only allowed
in 2pproved states. Check with your incal Sales Rep for information on your particular state. When
aljowed, The GAF cost connot excoed $425, Without prior eredit buyer approval, Backend Produers
should net exeeed 52,500,

By reat Scores: Buy Rateg determined by Buresa Risk Scorc (Equifue Beacon Seere w GA, NG, 8C, TX).

{TN = Transunion Emperica)
Mileage: Maximum vehicle mileage of 75,000 without prior iender approval.
Anplisation Fax Nationsl Accounts Fast Regiop Credit Canter Business Hours
Monday-Friday F:00 - 8:00

Credls Office

Diseounting Fax

Saturday 9:00 - 7:00
il e Fage=rn ’iﬂnﬂgﬂl Time




_Attachment 5B

§ 1) cttecive with Appications Dated L1998

is 80,

Market Area Dictates Credit Bureau Score

1959.1888"

» 15% of unpaid cash balance
or 32,000 I buregy score

» 0% of the unpaid cash
baance or $1,500if buregy
score is <480,

| 1s800 TOLL FREE NUMBERS
ﬂppha_ﬁon Fax

N

poins.

» Allresarve coleukations
caopped at 72 rmonhs.

MILEAGE: Moximum vehicle
rrieage of 75.000 without prior
appravel.

Term$ 720 7-19-6810 tg79-8290
Y §.50 B.75 5.00
6 B 5.7 5 7.00 2.50
7 2 7.00 50 70.00 '
78 7.5 0 8.25
"R dd .25% For Usaed Vamicies
1987-1896
Tarms =T20 719-68¢08" 6§79-620
8 .75 7T.00 g’.‘is :
B & 7.00 7 .15 9.6 0
7 2 7.8 0 §.50 T0.50
B §.00 9.50
‘ 1095-.1994"*
Tarms >720 7192-680 679%5.8210
P 7.50 .50 1T0.2 08
- [ 54 8.00 9.00 T1.50
50 8.50 9.75
"Add .50% For 19893 Models
BACKEND PROQUCTS: CONTRACTS AT RETENTION: BUY RATES DETERMINED BY
withou? prior lender approvel 1 & reserve of amoumt finamced. BUREAU RISK SCORES, AS
should nat exceed the DESIGNATED BY STATE:
greater of, RESERVE: CBY/EQUIFAX BEACON: ?EG?)E NC
» Customet rate capped @t ) L SUNION EMPERICA: TN,

“Spot-i"; Refer fo yoursiate
specific program.

VSI: $28 fee required on of
contraets In the following states:

FL.GALNC,SC

| BUYING CENTER

Credit Office
Discounting Fax

BUSINESS HOURS

Morday - Frigay 9:00 - %:00
Soturday

10,00 - ?:CGJ
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it is further understood and agresd that the order on the reverse side hareof is subject to the following terms and conditions:

New Vehicle Sales - If the manutaciurer/distributor changes Hhe suggested retali price of equipment or ordered vehicie, Dealer may change the price accordingly.
price is increased by Daaler, Purchasar may, if dis yedelacs il z i iasbich ovart i a ysed motor vehitle has been iraded in as part of the:
consideration for such new mpter vehicle, sueh used pon payment of a reasonable chasge for storage, 1epairs antl
raconditioning (if any oz, § stk used moter vehicle AttaChIrlent 6 received therefor, lass a selling commission of 15% and any
sxpense incurred in sloring, Insuring, conditioning o hail be retumed to Purchaser. If the marufacturer/disliibutar
substaniialy modfies he ordersd vehicle design/equipment of does not manulaciure or distrialite an ordered vehicle, his agresment is veidable by either perty
upon ten (10} days written notice, Dealer shal! only be obligated o return deposit withouUinterest, frade-n vehicle or the cash price of the irade-in vehicle 3% sat
forth above at Dealer's discretion. '

4
i
f

2 frade-In Vahictes - If the usad mator vehicle which has been tradad il as part of the considaration for the mator vehicls ordered hersunder i3 not io be delivered

to Dealar unti detivery of such motor vehicle, the used motor vehicle may be reappraised al thal time by Dealar and such reappraised vajue shall determing th
allowance made for such ussd motor vehicls, Trade-in vehicls shall be defivered = same condition as aporaised with same equiprent. Purchaser gusrantess to
deliver title free and clear of fens or encumbrances witkin fve {5) days of signing this agreament, if pay-off on Purchaser’s trade-in is more than estimated herein.
Purchaser shall immediately pay said difference and, if Inwer, Dealer will return said amount. If a trade-in, ttle or ecuipment is not dafiversd as agresd, Dealer may
cancel this purshase order and upan damand receive from purchassr payment of a pay-off on rade-in and/or seek remedies as set forth in Paragraph 3 herein. Al
dealer's discretion. Purchaser assumes risk of [08$ 10 irade-in vehicle until Btie reassigned.

3 Delault - New 8 Used Vehicle - In the evant of default, which inciudes, but is not limiled to (1) Purchazer's chack is returned without payment; {2} promissary
rote not timely paid; (3) trade-in vehicle not delivered t dealer; (4) trade-in Hitie not defivered inencumbered; (5) faliure o conperale and sign documents: ard/or
{6} faitura or rafusal of Purchaser to aceept delivery of the moty vehicle ardered haraunder. Dealar shall be enfitted, atits discration, 1g (he choice of rematies in
thia Agreement, which may be used separately or togeither. including (11 cannal purchase order: (2) repossess vehicle without notice; {3) rescind the sales
tansaction: {4; seek collection for amounts due: andfor {5} retain as liquidated damages any cash down paymeri made by Purcheser, andin the event 2 used motar
vehicle has been traded in 28 a part of the consideration for the motor vehicle ardered héreunder. to gell such used motor venicle and refmburse nimsetf out of the
proceeds of such sale for any actual damages suffered by Dealer as a result of stich defaut . Dealer shall be entitled to racaver from Purchaser for an avent of defauit
costs lor repossessianicollection, reasenable interest pius reasonable attomey's fees, Any walver of ail or part of a remedy is not & continuing wakiver.

4. Dealers Bight To Terminate Ageement ~ New & Used Vehicles - Dealer may cancef this Agreemen: if: {1) Purchaser’s credit applcation is not agpproved i
finarcing ssurce and/ior approved on terms asceptable 1o Dealer; {2} an evertt of dafault 28 defined ahove: {5) any stalement or representation by Purchaser is not
accurate of wruthful; or (4) Dealer cannat daliver vehicle for any reason set forth in Paragraph 1. Dealer's only abligaticn o Hablity shalt be as stated in Pasagraph 1.

5. Conditions Bevond Dealers Contral - Dealer shall not be Hable for failure to deliver or delay in defivering the motor vehicle covered by this ordar where such
failure or delay is due, in whols o part, to any causa bayond the control or withaut the fault of negligence of dealar.

8. Taxes - Unless otherwise expressly provided, the Total Purchase Price for the ordared vehicle spetified on the raverse side hereof does not include any laxes
imposed by any governmental authority with respect to such vehicle grior to or at the time of delvery of such vehicle to the Purchaser, the Purchaser assumes and
agrees to pay any and all such taxes, and any and all other taxes except inCOme taxes. imposed on or ingidental to the transaction covered by this arder. regardiess
of whe may have the primary tax Habitity,

7. Documments - Purchaser agrees to cooperals and exsouin alb dosuments requirsd by Dealer o complele the salefease of & vehicie, Defauit provisions of
paragraph 3 apply for failure. in the svent the Huyer's Order must be retyped or changed, purchaser agrees 10 execute a new Buvers Order 50 long as fhere is nat
& material change in the terms agread upon.

8. Waranty Limitations - DEALER HEREBY EXPRESSLY DISCLAIMS ALL WARAANTIES, EITHER EXPRESS OR IMPLIED, INCLUDING ANY IMPLIED
WARBANTY OF MERCHANTABILITY OR FITNESS FOR 4 PARTIGULAR PURPOSE, EXCEPT IF DEALER PROVIDES A WEITTEN WARRANTY OR AT TIME
OF BALE OR WITHIN 80 DAYS THEREAFTER ENTERS INTQ A SERVICE CONTRACT, IN WHICH CASE ANY IMPLIED WARRBANTIES SHALL BE UIMITED TO
THE DUBIATION OF SAID WRITTEN WARRANTY OR SERVICE CONTRACT PURCHASER SHALL NOT BE ENTITLED UNDER ANY CIRCUMSTANCES 1O
BECOVER EROM DEALER ANY CONSEQUENTIAL DAMAGES, DAMAGES T(? PROPEATY, DAMAGES FOR LOSS OF USE, LOSS OF TIME, LOSS OF
PROFITS OR INGOME OR ANY OTHER INCIDENTAL DAMAGES, THE DEALER NEITHER ASBUMES NOR AUTHORIZES ANY OTHER PERSON TO ASSUME
FOR T ANY LIABILITY N CONNECTION WITH THE SALE OF SUCH VEHICLE. THIS DISCLAIMES IN NO WAY AFFECTS THE TERMS OF THE
MANUFACTURER'S WARBANTY. FOR NEW AND USED VEHICLES TO WHICH ANY MANUFACTURER'S WARRANTY APPLIES, SAID WARRANTIES ARE THE
MANUPACTURER'S WARPANTIES ONLY AND NOT THE DEALERS.

5. Cash Transaction - in the case of a cash transaction, tils io the ondered vehicle shall not pass t the Purchasar il the Desler shatl have received, in cash,
the full amount of the Unpaid Balance. Mowever, the Dealer may. atits discration, pass litle 10 the ordered vehidle prior to receip? of the fult amount ol the Unpaid
Balance. The passing of tifle prior to reneipt of the fult cash amaunt of Unpaid Balance shali not relieve Purchaser's obligatien to pay, in kuli, the Unpaid Balance as
showe: an ihe reverse side heredt. In the svent that the transaetion covered by the order is not a cash fransaction, Purchaser agraes 10 execule, beforg or &t the tme
of dalivery of the ordered vehicle. such conditiona! sales confracts and other instrumants as May be raquirad by Deater.

1€, Financing or Lessing - If Purchaser is financing this lransaction o leasing the vehicle, the transaction is corditionad upon approval of Purchasers ratail
instaliment sale contract or lease by a financial source on lerms acceptable tv the Daaler. if the refail instaliment sale contract of lease is not approved, Purchaser
o1 Disatar may cancel this sale and any downpayment andior trade-in Purchaser submitied vill be returned to Purchaser, provided that any vehicle ::ia]iuerad by the
Daslar pursuant 1o this agresment is returned to the Gasler in the same condition as defiverad to Purchasst, normal wear and tear axcepted, within twenty-four
haurs of writlen or'oral notice to Purchaser of the credit denlal.
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Case Compress Deposition of Lyssa Carter, 6/11/03
PAGE 29 PAGE 31

I A Y { Q. Doyouknowif be's stll there?
2 Q. Thatincrease? ? A ldoo'tknow,
j A Ubbub. {Indleating afirmatively) 3 Q. Do you know if Scott Fink has any imvolvement
4 MR. SICKLES: What exhibif is that? ¢ with Sonie teday?
§ MR. WEAKTARD: This is Exhibit 23. 5 A [dont know,
b Q. (B Mr. Weakland) Which weat  believe fron 25 b Q. Whea you spoke with him shout Clearwater Toyeta
7 percent to 80 percent? 7 ad Clearwater Mitsubishi, what was his title at that
8 A Ve §  point?

-~ 9 Q. 1had asked you lsst time about who the 9 A [think he was dealer operator of those two
10 preferred londers were and if you knew some of them. 10 stores.
i1 A leart 1t Q. He'salso listed here in Bhibit 12 as Vice
2 Q. Youcantrecall who they are? 12 President of Internet Marketing; is that correct?
13 A No. Butthere was a preferred lending List. 3 A Yes
% Q. Allright Thever't seenit, Where did {4 Q. Doyouknow what he did as Vice President of
15 that- Who generated that list? {5 Internet Marketing?
6 A Thatwould have been from corporate. 16 A Heset up having our internets all integrated,
{7 Q. About how many lenders were on that list? 17 having all our stores and dealerships all integrated.
18 A Maybe 10 orso. [om't recall exsetly. 18 Q Ok
19 (. Okay. And ] think [ asked you before, but I'm 19 HR. WEAKLAND: Can we take two minutes?
10 not sure you answered the question. What makes a lender ¢ X MR, SICKLES: Okey.
2 preferred lender? 2 (Whereupon, 3 recess was taken)

N, 2 A Wevanted to heve s group of businesses- 2 HR. WEAKLAND:; Just 2 couple things.

- 33 instead of spreading out so thin, we wacted to have & group 23 Q. (ByMr. Weakland) Do you have a home computer
2 of business where we seat ¢ lot of our busisess to, And ln 24 or did you have 2 home computer at the time you worked with
15 turn, they woulé buy a little- they would buy customers 25 Sonic?

PAGE 30 PAGE 32
1 that maybe were a Little less desirable, Because if we | A.  Thave a home computer, but ['d have to find
2 were sendiag  lot more business, they were going to help 2 out when | purchased that home computer, if I've bad it
3 us buy customers that aren't A1 paper. So the object was 3 prior to or after,
4 to have a smaller group of lenders more on a national basis 4 Q. Did you ever prepate a document for Sonic on
5 for all of our dealershigs, instead of each dealership 5 your home computer and thea copy it to your laptoy?
§  laving so many differeat lenders. b A. ] don'tknow. I could find out. Ican lookin
7 Q. Oksy. Does preferred mean a lover interest 7 my computer and see, but 1 doubt it, ALl of the documents
§  rate for customers? §  that 1 had stered would have been oa my work computer, but
9 A, Some of the lenders said that they gave usa 9 If1- 1 might have made a quick memo or something on my
10 special rate for giviag them 5o much business, bt 1 10 computer, but [ don't recall.
1t condn't tell you who now or what it was. 11 Q Oy
2 Q  Vould preferred lenders give Sonic a greater 12 A Rightoffband,
13 spread for the fizanee teserve, do you know? 13 Q Oy Ifyou could look for that
14 A ldon'tkoow that. 14 A Oy
15 Q. Okay. Who i the corporation would bave the 15 Q. And one follow-up question. We taked abont
16  most informatioa about preferred lenders? ‘ 16 the special rates at zeto percent financing at Clearwater
7 A Atthetime, the preferred lending director was 17 Mitsubishi, Did the F&I peogle there at Clearwater
18 Peter D'hngelo. And he was the head of all preferre 18 Mitsubishi sell more after market product when those
19 lending, 19 special rates came fato place?
0 Q. Isheonthe organization chart, do you kow? 00 A Ser, Tt bave tosee a reort, think the
2t A It depends what year that organizational ehart 2 reason that they wese- it was having 2 negative impact
0 s 20 because they were having trouble selliag after market
B Q I'ttlookiagt Exhibit 12 now. I thinkit goes 23 products with thet zero perceat rate.
24 fike this, (Indicating) 4 Q. Whyvould they have trouble selling the after
35 A Righthere. (Indicating) 35 market products?

(813) 229-7207

~Page 29 to Page 32

McCarthy v. Sonic, et al




Attachment 8 WORK SHEE’I
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When tha deal is in agreement on tarms

| will own now!
2 PAYOFF | -
DOWN PAYMENT /m ‘
X TOTAL AMOUNT
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C[c' (S 3 _. ool
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i
SOURCE ‘ Attachment 1 O OK TO BILL

AUTOGROUP BY

Depasii to be refunded if offer
is not accapted by official of
the company.

STOCK NOQ. DATE SALESPERSON EMP. NO.

PURCHASER'
NAME ADDRESS
BUS HOME

ciTy STATE ZIP PHONE PHONE

PLEASE ENTER MY E' USED YE% l—"""‘;l MOPEL OR SERIES BOD PE ~ COLOR - TRIM
OFFER FOR ONE >4 O~ Do ptor

M.V CR SERIAL NO. I CQDOMETER MILEAGE DATE OF BIRTH LAST PLATE NO. - YA. - STATE

)

FACTORY M.S.R.P. TOTAL

s ar0 L

TOTAL INCLUDING ACCESSORIES |/ 5",{5‘0

-
! LESS USED CAR ALLOWANCE 55'@0 -
//

CASH DIFFERENCE / 23'&5-0
. CHFTRALATR 249108"

DELIVERY FEES
Trvis charge récrasents the coats & profi (o e sellaridedler kor Zeme such as Nspacting, 49%( 00
clsaning and adjusting new & used vehicle 5 prepanng documants misted ko the sala,

FLA. LAW: LEAD-ACID BATTERY FEE 1] 50

FLA. Law: TIRE DISPOSAL FEE (NEW CAR ONLY) 5100

ELECTRONIC FILING 16100
AMOUNTTAXABLE [ 2270 |, &)
PLUS SALES TAX 8 22 23
PLUS TAG, TITLE & FEES 79 |o@
DESCRIPTION OF TRADE-IN PLUS AMOUNT OWED ON TRADE-IN
o MAXE SERIES CYL CASHBALANCE DUE I P | [

. S
! Date: By PARTIAL PAYMENT P

ODOMETER MILEAGE
BODY STYLE © G Date: 8y CASHON DELVERY B /S0 | ©

¥

VEHICI BLD_NUMBER..[ || UNPAID BALANGE OF CASH FRICE (b}_q ! )

COLCR I_—| For and in congidesation of the sum of § which you have this
Hay credited t9 my account, | do hareby bargain, sedl and deliver usto you one

LAST PLATE NQ.-YEAR STATE

auipmabile, Medet Motor No.

DELIVERY DATE DELIVERY TIME . | warrant titte 10 said automobila 1o ba in my name and that

same is free from all debits except § dua
which amourd you do assume; that | have good right 10 sell and deliver the above aytomobile,
and that titie and possession thereto | will warrant against the claims of all parties whalsoever,
except as above specified.

1t i= agresd and understoad that ne warranties of any xind or charagter, either expressed or
impliad, are mada by you of and conceming the ¢ar ta be delivared to me, other than the usual
dealar's wairanties.

In the svent you cannat make defivary within thirty days of this date, | underatand that my car
is gubject for reappraisal, )

in the avent of increase in prica by manufactuter before delivery | agree to pay the diHerence
in prica.

No other agreemant, promise, or understanding of any kind pertaining to this purchase will
be racognized except a conditional sale contract in writing executed by the undersigned as pur-
chaser thareunder.

On a cash transaction this offer is not valid uniess signed ang accepted by Dealer. On a credit
transaction the purchaser(s} offer is not accepied and the transaction is not consummated until
(a) approved in writing by Dealar and a responsible Bank ar Finance Company and {b) all disclasures
raquired by the Fedaral Consumer Cradit Protection Act (Truth in Lending Act) have besn given
and (¢} purchasar(g) and Daalsr have gigned an inataliment Sale Contract.

Dalivary feesr:fmg_a rﬁfasems cost an;zr‘oﬁt to the seller/daalar for itemns such as inspecting.

cleaning al w and used vahighs and preparing dqctmms ralated to the sala.
St

| o — & J

. Accepled {Dealar)

NN A CREDIT QAT F ANMTIONAT CHARGES WILL BE MADE BY THE FINANCE INSTITUTIONS L1

LV
Buyer's Signal




ANOMLLIAL St !

Attachmelnt 11A

O par L poLp RETAL . OJosL OpaL  __[J OTHER

TK # - NAME

1SRP PRICE '_ (4_509 ,
ALLON/RESIDUAL TRADE ‘g,__‘
ILES P/O L
\ATE - / vs fﬁ ACV | ﬁ
IONTHS | | DEL FEE $279.00
AYMENT T [ > o1 4 N

- REBATE

HSES . 200
DDS y 8TARTS '

T CosT i #g‘

CENTIVE

g«saﬂem
YCREDIT APPLICATION

| PIQ AUTHORIZATION

AGREEMENT TO PROVIDE INSURANCE
é}imca AFFIDAVIT

NEW CAR EMISSION CONTROL

USED CAR EMISSION CONTROL
*CERTIFICATION OF POLLUTION-PRIVATE
YCERTIFIACTION OF POLLUTION-DEALER
“FLA DRIVER'S LICENSE

REBATE FORM

"AUTOMOBILE LOANER AGREEMENT

MANAGERS APPRQV
a |

woss | 2CT2Y¥
O TOYOTA TRANSFER
JAINSURANGE CARD
&) ADDITIONS AND REMOVALS
[J LEASE VEHICLE DISCLOSURE
{J DELIVERY SURVEY
O suUYER'S GUIDE
[ CREDIT STIPULATIONS PROOF OF:
INCOME
RESIDENCE
HOUSING COST
TELEPHONE SERVICE
SI1X REFERENCES

DATE




Attachment 11B

VEHICLE SALE INFORMATION SHEET

CUSTCMER

W

SALESMAN 1 NAME
SALESMAN 2 # NAME
SALESMGR #Q NAME

MODEL A 1 STOCK A—wrel& | MGR#

M.S.R.P. $

NAME

)7/5S

(ATTACH FACTORY INVOICE)

HARD ADD'S §

/463

(THESE MUST OK W/LENDER)

TOTAL MSRP  §

298

(USED FOR RESIDUAL CALCULATION})

// 200 /56

ACV 5
\S-Q
PAYOFF s [JSo4E —
COST $ /é 0/9\(’ (INVOICE TOTAL + ADD'S)
18 24 30 36 42 48 60
TERM MONTHS MONTHS MONTHS MONTHS MONTHS MONTHS MONTHS
RESIDUAL - o _
RATE e -
LEASE COMMISSION -- SALESPERSON % F&I_______ BUMP $ __FLAT $____
SPECIAL INSTRUCTIONS FOR F & | AN ACCOUNTING

REBATE $ DEALER PART. § (GET FORMS SIGNED)
$ | DESKRIBE ADD'S

EST GROSS /( / ‘Pé / DE CAS& $

AFTERMARKET - YES W TO BE PAID FOR: IN DEAL cOoD

SALE AMOUNTS COST § DESC.
NOTES
&1%0‘ 2557 . I ON Reem +
— )’ wse K —
SALES MANAGER: E— DATE__ | — |




Attachment 11C | ,,

VEHICLE SALE INFORMATION SHEET =~ SALESMAN 1 #- NAME
< SALESMAN 2 #___ = NAME

CUSTOMER = SALESMGR # J_ NAME

MODEL # fsTOCK #_____ F&IMGR#___ = NAME

M.S.R.P. $ (ATTACH FACTORY INVOICE)
HARD ADD'S  § (THESE MUST OK W/LENDER)
TOTALMSRP  $ // /@7 (USED FOR RESIDUAL CALCULATION)
ACV $ = o

PAYOFF $ . L/ 5
CcosT $ / [ VO.)D {INVOICE TOTAL + ADD'S)

1
18 24 30 36 60
" TERM MONTHS ~ MONTHS  MONTHS MONTHS ~ MONTHS ~ MONTHS  MONTHS

RESIDUAL - S
RATE
LEASE COMMISSION - SALESPERSON %_____ F &1 BUMP §$ FLAT §

SPECIAL INSTRUCTIONS FOR F & | AND ACCQUNT

REBATE $ k) DEALER PART. $ (GET FCRMS SIGNED)

DUEBILL

EST GROSS

AFTERMARKET - YES CoD

SALE AMOUNTS$

— - — — — — — — — AT — — i — — T S — S — — —— A — — — —— — — it MR —— it ) — — — — | — — —
— i B EE NS W T — e — W — — — — — —— - —— — r— — A, — T— — — — — —

SALES MANAGER: | DATE




